
  

 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
October 2018 / Research Report 

TRADE POLICY IMPACT ON U.S.  
INDUSTRIAL MARKET  
 
The brand DWS represents DWS Group GmbH & Co. KGaA and any of its subsidiaries, such as DWS Distributors, Inc., which offers investment  
products, or DWS Investment Management Americas Inc. and RREEF America L.L.C., which offer advisory services. There may be references in this 
document which do not yet reflect the DWS Brand.  
 
Please note certain information in this presentation constitutes forward-looking statements. Due to various risks, uncertainties and assumptions made 
in our analysis, actual events or results or the actual performance of the markets covered by this presentation report may differ materially from those 
described. The information herein reflects our current views only, is subject to change, and is not intended to be promissory or relied upon by the 
reader. There can be no certainty that events will turn out as we have opined herein.  
 
For Professional Clients (MiFID Directive 2014/65/EU Annex II) only. For Qualified Investors (Art. 10 Para. 3 of the Swiss Federal Collective  
Investment Schemes Act (CISA)). For Qualified Clients (Israeli Regulation of Investment Advice, Investment Marketing and Portfolio Management Law 
5755-1995). Outside the U.S. for Institutional investors only. In the United States and Canada, for institutional client and registered representative use 
only. Not for retail distribution. Further distribution of this material is strictly prohibited. In Australia, for professional investors only.

Marketing Material 



 Trade Policy Impact on U.S. Industrial Market October 2018  

 
 

2  
 

Table of Contents 
 

 
1  / Key Points  …………………………………………………………………. 3 

 
 

2  / Current Trade War Landscape  ………………………………………….. 4 
 
 

3  / The Impact of Tariffs on U.S. Economic Activity  ……………………… 5 
 
 

4  / The Trade War Risks for the U.S. Industrial Markets  ………………… 6 
 
 

Important Information  ………………………………………………………… 9 
 
 

Research & Strategy—Alternatives  ………………………………………… 13 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
The opinions and forecasts expressed are those of Trade Policy Impact on U.S. Industrial Market Report and not necessarily those of 
DWS.  All opinions and claims are based upon data at the time of publication of this article (October 2018) and may not come to pass. 
This information is subject to change at any time, based upon economic, market and other conditions and should not be construed as a 
recommendation. 

 
 
 
 
 



Trade Policy Impact on U.S. Industrial Market October 2018  

 

    3    
 

1 / Key Points 
 
 
— In our view, trade frictions will have only modest negative effects on the U.S. industrial sector, although the impact could 

worsen if tensions escalate. 
 
— The principal drivers of warehouse demand are consumer spending, e-commerce, and international trade (primarily 

imports) — in that order. 
 

• Absent a drawn-out, recession-inducing trade war, consumer spending may likely be minimally affected, reduced 
only slightly by the macroeconomic effects of higher inflation and weaker productivity. 
 

• E-commerce, a powerful engine of industrial demand in recent years, should remain largely unaffected. 
 

• A shift of consumer spending from imported goods to domestic goods and services that may occupy less warehouse 
space.  

 
— While the overall risk to U.S. industrial real estate may be modest, markets with outsized exposure to international trade 

may be more vulnerable. 
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2 / Current Trade War Landscape 
 
 
During his presidential campaign, President Trump promised to challenge certain trade agreements like the North American 
Free Trade Agreement (NAFTA) and the Trans-Pacific Partnership (TPP). More specifically, he committed to confronting trade 
partners with whom the U.S. runs an outsized trade deficit. China, with which the U.S. runs its largest deficit, has been one of 
the primary targets of trade negotiations.  

U.S. - China relations expanded dramatically over the past few decades. Trade between the two countries rose from $2 billion 
in 1979 to $636 billion in 20171. China is now America’s largest trading partner, its third largest export market and its leading 
source of imports. The U.S. trade deficit with China expanded from $10 billion in 1990 to $375 billion in 20172, an indication 
of the global shift in production and the emergence of extensive and complex supply chains where China is often the final 
point of assembly for large transnational corporations.  

Official trade actions against China began in early 2018 when President Trump implemented 20% tariffs on imported washing 
machines and 30% tariffs on solar panels, with the tariffs scheduled to be cut in half within four years. To note, China is the 
world’s largest manufacturer of solar panels, accounting for two-thirds of global panel production3. Only a few months later, 
President Trump imposed another set of tariffs: 25% on steel and 10% on aluminium. China is the world’s largest steel exporter, 
and those tariffs were largely understood to be aimed at China’s excess capacity. China retaliated, applying a series of tariffs 
on a variety of U.S. products4.  

The tit-for-tat intensified in September 2018 when the Trump Administration imposed an additional 10% tariff on about $200 
billion of Chinese goods, scheduled to increase to 25% in January, 20195. These are in addition to the $50 billion taxed earlier 
this year. Almost immediately, China announced retaliation on $60 billion of U.S. goods effective simultaneously with the U.S. 
duties6. If China were to continue to respond in kind, all $130 billion of U.S. exports7 to China would incur tariffs.   

Besides the trade animosity with China, the U.S. engaged in trade renegotiations with neighbouring Canada and Mexico. 
Canada and Mexico account for $582 billion and $557 billion in total trade with the U.S.8, respectively, and are the U.S.’ 
second- and third-largest trade partners. The NAFTA trade negotiations yielded an agreement including expanded rules of 
origin, a sunset rule, and the preservation of steel and aluminium tariffs. Dispute settlement panels were also retained for 
Canada but not Mexico, despite Trump’s push to eliminate it. The new deal was re-branded the “United States-Mexico-Canada 
Agreement” or USMCA. Still, USMCA will not go into effect right away. Most of the key provisions do not start until 2020 as 
leaders from the three countries have to sign it and then Congress and the legislatures in Canada and Mexico have to approve 
it, a process that is expected to take some time.  

                                                      
 
1 U.S. Census. September 2018. 
2 U.S. Census. September 2018. 
3 International Energy Agency. October 2018. 
4 World Steel Association. October 2018. 
5 https://ustr.gov/about-us/policy-offices/press-office/press-releases/2018/september/ustr-finalizes-tariffs-200. 
6 Bloomberg. September 2018. 
7 U.S. Census. September 2018. 
8 U.S. Census. September 2018. 
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3 / The Impact of Tariffs on U.S. Economic Activity 
 
The relationship between trade and economic growth is complex. The public often perceives trade deficits to be bad for 
domestic firms that face foreign competition. However, trade provides economic benefits to consumers such as lower costs 
as well as an abundance of jobs along the supply chain in manufacturing, warehousing, and distribution.  
 
An escalation of trade tensions could disrupt supply chains and the flow of goods and services, resulting in an increase in 
prices and a slowdown in economic activity. Furthermore, multiple nations may possibly be forced to retaliate, adopting a “do 
whatever it takes” mentality to keep their businesses competitive. This, in turn, may engender a loss of confidence that might 
possibly have repercussions in equity markets, increase financial volatility, lower household and corporate spending and 
ultimately turn an economic slowdown into a world-wide recession. 
 
The U.S. is the world’s largest economy with a GDP of $20.4 trillion, followed by China with $14.1 trillion in GDP9. Together 
the two nations accounted for more than 40% of global GDP in 2017 10. If trade tensions between the U.S. and China continued 
to escalate, they could potentially lead to a global slowdown. With the unpredictability of not knowing whether tariffs might rise 
or fall, companies would be reluctant to invest. Inflation would potentially rise, at least temporarily, making it harder for central 
banks to cushion the blow.  
 
Oxford Economics estimates that a further escalation of tensions with 10% to 25% tariffs implemented on a cumulative $150 
billion of imports from China, and China retaliating in kind, would curb U.S. GDP by about 0.2%-0.3% in 2019 (Chart 1). 
However, if the U.S. imposed 10% tariffs on $400 billion of imports from China, on top of 25% tariffs on $50 billion of imports 
already in place, and China retaliated with 25% tariffs on all U.S. imports (including most services), U.S. GDP growth would 
be reduced by 0.7% in 2019 while global growth would be cut by 0.5%. Moreover, this analysis might understate the damage 
that could come through disrupted supply chains and feed-back loops from tighter financial conditions.  
 

   

*Assumed tariff level 
Sources: Oxford Economics, DWS, as of September 2018. 
 
 
U.S. domestic manufacturing activity would likely take the most significant hit from tariffs on goods traded with China. Activity 
in machinery and motor vehicles—likely the two hardest-hit sectors—would slip by more than 2%, while electrical equipment 
and appliances, computer and electronic products, and primary metals and fabricated metal products would suffer declines of 
more than 1.5% in gross value added11.  
 
 
 
 
 

                                                      
 
9 International Monetary Fund, September 2018. 
10 International Monetary Fund, September 2018. 
11 Oxford Economics. September 2018. 
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States that have an above-average reliance on the Chinese export market would be disproportionately affected.  Furthermore, 
states with an above-average reliance on Chinese imports would see their costs go up. States could also be affected signifi-
cantly, albeit less directly, if affected industries account for an above-average share of state GDP. Among the top states 
expected to be hit by a prolonged trade war with China are South Carolina, Indiana, Michigan, Oregon, Louisiana, Tennessee, 
Wisconsin, Kentucky, Ohio and Minnesota, which collectively ac-count for 20% of total U.S. nonfarm employment but 30% of 
manufacturing employment12. South Carolina would see the largest decline in GDP relative to baseline (1.2%) by the end of 
202013; as tariffs slashed sales of motor vehicles, the state’s biggest export to China. 
 
 

4 / The Trade War Risks for the U.S. Industrial Markets 
 
The growth of international trade — notably imports — has benefited the U.S. industrial real estate market. Imported goods 
are repackaged and shipped once they are offloaded and require large amounts of distribution space. In contrast, products 
leaving manufacturing or assembly sites are frequently exported directly from the site bound for the destination country without 
passing through a domestic warehousing facility; unlike most imported goods, which may pass through warehouses and 
distribution centers, exports typically require a staging area close to the proximity of assembly or manufacturing and require 
less storage prior to shipping.  

Canada, Mexico and China are important trade partners and together account for almost half of America’s international trade 
in goods. In terms of point of entry, Los Angeles and New York are the major trade centric markets, accounting for almost one 
fourth of total U.S. international trade. Ports on the Atlantic Coast are the most significant in terms of value; however, ports on 
the Pacific Coast move more cargo14. While most U.S. states have a trade relationship with China, the locus of international 
trade varies by region, including the Northeast (the European Union), the Southeast (Europe, Asia and Latin America), the 
Northwest (China and Canada), and the South (Mexico). Southern California markets have by far the largest exposure to 
China. From an industrial real estate perspective, import-related leasing from trade with China occurs throughout the U.S., 
but it is particularly strong in the West Coast15. 

Historically there has been a strong correlation among global trade, world GDP growth, and U.S. industrial net absorption. 
Based on a regression analysis, we estimate that a 0.5% decrease in world GDP growth due to a trade war would result in a 
6% reduction in global trade, which in turn could reduce U.S. industrial net absorption as per-cent of stock by about 0.4%. As 
a reference point, during the 2008 Financial Crisis world GDP, global trade, and U.S. industrial absorption (share of stock) 
decreased by 1.5%, 10%, and 1.8%, respectively.  

 
 

 

 
 
 
 
 
 
 
 
 
 
 
 
 

 

                                                      
 
12 Oxford Economics. September 2018. 
13 Oxford Economics. September 2018. 
14 U.S. Census. September 2018. 
15 U.S. Census. September 2018. 
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Charts 2 and 3 illustrate the relationship between world GDP, U.S. GDP, and global trade, as well as the strong correlation 
between global trade and U.S. industrial absorption as percent of stock. Over the past decade, ecommerce has evolved into 
a more relevant driver of industrial demand. Since 2012, the correlation between global trade, U.S. trade and U.S. industrial 
net absorption weakened, suggesting that the impact of a trade war might not be as dramatic as the regression analysis 
would indicate. 
 
So far U.S. industrial real estate has not been materially impacted by the recently implemented tariffs. These tariffs have been 
focused on industrial goods and food products, neither of which are large users of traditional warehouses. Still, a significant 
decrease in global trade flows may have a tangible negative impact on the domestic industrial market, particularly at ports 
and other cities along major trade routes.  
 
Demand for warehouse space stems from both domestic and international trade (see Chart 4). We believe that cities with 
more international trade (e.g., northern California, southern Texas and New York/New Jersey) should be more exposed to a 
trade war, while those with more domestic trade (e.g., Atlanta and Florida) should be more insulated. At the same time, cities 
with a large base of consumers demanding local, last-touch distribution (e.g., Los Angeles, Phoenix and Denver) could be 
less exposed to the vagaries of international trade than national and regional markets with outsized industrial inventory relative 
to local populations (e.g., Columbus and Nashville).  Bringing these two considerations together, Dallas, Chicago, Columbus, 
southeast Texas, and northern California are among the markets that appear to exhibit the greatest trade-related risk.   
 
CHART 4: INTERNATIONAL TRADE AS SHARE OF TOTAL METRO TRADE VS. INDUSTRIAL STOCK PER PERSON (SF, %)  
 

 
Sources: Moody’s Analytics, Brookings Institute, CBRE-EA, DWS, as of September 2018. 
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This analysis is agnostic to the direction of trade; i.e., whether focused on exports or imports. In reality, markets with a larger 
share of trade from imports would likely feel a larger impact than export-oriented markets. Imports utilize more square footage 
than exports as they make their way along the supply chain, stifling imports with tariffs or quotas could place disproportionate 
downward pressure on demand in import-heavy markets such as New York/New Jersey, Chicago, southeast Texas (Houston 
and San Antonio) and California.  
 
In addition, ports are vulnerable to potential disruption, even if they have strong consumer support. Among the top 20 markets 
in terms of anticipated demand in the next one to two years16, more than half have direct ties to port customs districts, including 
New York/New Jersey, southern Texas and California. In particular, industrial conditions in Dallas, Allentown, Houston and 
Inland Empire may be at risk if trade and overall economic activity fade because of protectionist policies. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
                                                      
 
16 CBRE-EA. September 2018. 
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Important Information 
 
 
The brand DWS represents DWS Group GmbH & Co. KGaA and any of its subsidiaries, such as DWS Distributors, 
Inc., which offers investment products, or DWS Investment Management Americas, Inc. and RREEF America L.L.C., 
which offer advisory services.  
 
DWS represents the asset management activities conducted by DWS Group GmbH & Co. KGaA or any of its subsidiaries. 
In the U.S., DWS relates to the asset management activities of RREEF America L.L.C.; in Germany: DWS Grundbesitz 
GmbH, DWS Real Estate GmbH, and DWS Alternatives GmbH ; in Australia: Deutsche Investments Australia Limited (ABN 
52 074 599 401) an Australian financial services incense holder; in Japan: Deutsche Securities Inc. (For DSI, financial advi-
sory (not investment advisory) and distribution services only); in Hong Kong: Deutsche Bank Aktiengesellschaft, Hong Kong 
Branch (for direct real estate business), and Deutsche Asset Management (Hong Kong) Limited (for real estate securities 
business); in Singapore: Deutsche Asset Management (Asia) Limited (Company Reg. No. 198701485N); in the United King-
dom: Deutsche Alternative Asset Management (UK) Limited, Deutsche Alternative Asset Management (Global) Limited and 
Deutsche Asset Management (UK) Limited; and in Denmark, Finland, Norway and Sweden: Deutsche Alternative Asset 
Management (UK) Limited and Deutsche Alternative Asset Management (Global) Limited; in addition to other regional enti-
ties in the Deutsche Bank Group. 
 
For purposes of ERISA and the Department of Labor's fiduciary rule, we are relying on the sophisticated fiduciary exception 
in marketing our services and products, and nothing herein is intended as fiduciary or impartial investment advice unless it is 
provided under an existing mandate. 
 
Key DWS research personnel are voting members of various investment committees. Members of the investment commit-
tees vote with respect to underlying investments and/or transactions and certain other matters subjected to a vote of such 
investment committee. The views expressed in this document have been approved by the responsible portfolio manage-
ment team and Real Estate investment committee and may not necessarily be the views of any other division within DWS. 
 
This material was prepared without regard to the specific objectives, financial situation or needs of any particular person 
who may receive it. It is intended for informational purposes only. It does not constitute investment advice, a recommenda-
tion, an offer, solicitation, the basis for any contract to purchase or sell any security or other instrument, or for DWS or its 
affiliates to enter into or arrange any type of transaction as a consequence of any information contained herein. Neither 
DWS nor any of its affiliates gives any warranty as to the accuracy, reliability or completeness of information which is con-
tained in this document. Except insofar as liability under any statute cannot be excluded, no member of the DWS, the Issuer 
or any office, employee or associate of them accepts any liability (whether arising in contract, in tort or negligence or other-
wise) for any error or omission in this document or for any resulting loss or damage whether direct, indirect, consequential or 
otherwise suffered by the recipient of this document or any other person. 
 
The views expressed in this document constitute DWS Group’s judgment at the time of issue and are subject to change. 
This document is only for professional investors. This document was prepared without regard to the specific objectives, fi-
nancial situation or needs of any particular person who may receive it. No further distribution is allowed without prior written 
consent of the Issuer.  
 
Investments are subject to risk, including market fluctuations, regulatory change, possible delays in repayment and loss of 
income and principal invested. The value of investments can fall as well as rise and you might not get back the amount origi-
nally invested at any point in time. 
 
Investment in real estate may be or become nonperforming after acquisition for a wide variety of reasons. Nonperforming 
real estate investment may require substantial workout negotiations and/ or restructuring. Environmental liabilities may pose 
a risk such that the owner or operator of real property may become liable for the costs of removal or remediation of certain 
hazardous substances released on, about, under, or in its property. Additionally, to the extent real estate investments are 
made in foreign countries, such countries may prove to be politically or economically unstable. Finally, exposure to fluctua-
tions in currency exchange rates may affect the value of a real estate investment. 
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Investments in Real Estate are subject to various risks, including but not limited to the following: 
 
_ Adverse changes in economic conditions including changes in the financial conditions of tenants, buyer and sellers, 

changes in the availability of debt financing, changes in interest rates, real estate tax rates and other operating expenses; 
_ Adverse changes in law and regulation including environmental laws and regulations, zoning laws and other governmen-

tal rules and fiscal policies; 
_ Environmental claims arising in respect of real estate acquired with undisclosed or unknown environmental problems or 

as to which inadequate reserves have been established; 
_ Changes in the relative popularity of property types and locations; 
_ Risks and operating problems arising out of the presence of certain construction materials; and 
_ Currency / exchange rate risks where the investments are denominated in a currency other than the investor’s home 

currency. 
 
An investment in real estate involves a high degree of risk, including possible loss of principal amount invested, and is suita-
ble only for sophisticated investors who can bear such losses. The value of shares/ units and their derived income may fall 
or rise. 
 
Any forecasts provided herein are based upon DWS’s opinion of the market at this date and are subject to change depend-
ent on the market. Past performance or any prediction, projection or forecast on the economy or markets is not indicative of 
future performance. 
 
In Australia: Issued by Deutsche Investments Australia Limited (ABN 52 074 599 401), holder of an Australian Financial Ser-
vices License (AFSL 499 640). This information is only available to persons who are professional, sophisticated, or whole-
sale investors as defined under section 761 G of the Corporations Act 2001 (Cth). The information provided is not to be con-
strued as investment, legal or tax advice and any recipient should take their own investment, legal and tax advice before 
investing. Deutsche Investments Australia Limited is an asset management subsidiary of DWS Group GmbH & CO. KGaA 
(“DWS Group”). The capital value of and performance of an investment is not in any way guaranteed by DWS Group, 
Deutsche Investments Australia Limited or any other member of the DWS Group. Any forecasts provided herein are based 
upon our opinion of the market as at this date and are subject to change, dependent on future changes in the market. Any 
prediction, projection or forecast on the economy, stock market, bond market or the economic trends of the markets is not 
necessarily indicative of the future or likely performance. Investments are subject to investment risk, including possible de-
lays in repayment and loss of income and principal invested. Deutsche Investments Australia Limited is not an Authorised 
Deposit-taking Institution under the Banking Act 1959 nor regulated by APRA. 
 
Notice to prospective Investors in Japan: This document is distributed in Japan by DeAMJ. Please contact the responsible 
employee of DeAMJ in case you have any question on this document because DeAMJ serves as contacts for the product or 
service described in this document. This document is for distribution to Professional Investors only under the Financial In-
struments and Exchange Law. 
 
Dubai International Financial Centre: Deutsche Bank AG in the Dubai International Financial Centre (registered no. 00045) 
is regulated by the Dubai Financial Services Authority. Deutsche Bank AG - DIFC Branch may only undertake the financial 
services activities that fall within the scope of its existing DFSA license. Principal place of business in the DIFC: Dubai Inter-
national Financial Centre, The Gate Village, Building 5, PO Box 504902, Dubai, U.A.E. This information has been distributed 
by Deutsche Bank AG. Related financial products or services are only available to Professional Clients, as defined by the 
Dubai Financial Services Authority. 
 
Kingdom of Saudi Arabia: Deutsche Securities Saudi Arabia LLC Company, (registered no. 07073-37) is regulated by the 
Capital Market Authority. Deutsche Securities Saudi Arabia may only undertake the financial services activities that fall 
within the scope of its existing CMA license. Principal place of business in Saudi Arabia: King Fahad Road, Al Olaya District, 
P.O. Box 301809, Faisaliah Tower - 17th Floor, 11372 Riyadh, Saudi Arabia. 
 
For Investors in Switzerland: This material is intended for information purposes only and does not constitute investment ad-
vice or a personal recommendation. This document should not be construed as an offer to sell any investment or service. 
Furthermore, this document does not constitute the solicitation of an offer to purchase or subscribe for any investment or 
service in any jurisdiction where, or from any person in respect of whom, such a solicitation of an offer is unlawful. Neither 
Deutsche Bank AG nor any of its affiliates, gives any warranty as to the accuracy, reliability or completeness of information 
which is contained in this document. Past performance or any prediction or forecast is not indicative of future results. 
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The views expressed in this document constitute DWS Group's judgment at the time of issue and are subject to change. 
DWS Group has no obligation to update, modify or amend this letter or to otherwise notify a reader thereof in the event that 
any matter stated herein, or any opinion, projection, forecast or estimate set forth herein, changes or subsequently becomes 
inaccurate, or if research on the subject company is withdrawn. Prices and availability of financial instruments also are sub-
ject to change without notice. 
 
The information provided in this document is addressed solely to Qualified Investors pursuant to Article 10 paragraph 3 of 
the Swiss Federal Act on Collective Investment Schemes (CISA) and Article 6 of the Ordinance on Collective Investment 
Schemes. This document is not a prospectus within the meaning of Articles 1156 and 652a of the Swiss Code of Obligations 
and may not comply with the information standards required thereunder. This document may not be copied, reproduced, 
distributed or passed on to others without the prior written consent of DWS CH AG or its affiliates. 
 
For investors in the United Kingdom: © 2018 Deutsche Alternative Asset Management (Global) Limited. All rights reserved. 
No further distribution is allowed without prior written consent of the Issuer. 
Issued and approved by Deutsche Alternative Asset Management (Global) Limited of 1 Great Winchester Street, London, 
EC2N 2DB, authorised and regulated by the Financial Conduct Authority (“FCA”). DeAAM Global is also registered with the 
U.S. Securities and Exchange Commission under the Investment Advisers Act 1940 (the “Advisers Act”), however it com-
plies with the Advisers Act only with respect to US clients. 
 
This document is a “non-retail communication” within the meaning of the FCA's Rules and is directed only at persons satis-
fying the FCA’s client categorisation criteria for an eligible counterparty or a professional client. This document is not in-
tended for and should not be relied upon by a retail client. This document may not be reproduced or circulated without writ-
ten consent of the issuer. 
 
This document is intended for discussion purposes only and does not create any legally binding obligations on the part of 
DWS Group GmbH & Co. KGaA and/or its affiliates (“DWS”). Without limitation, this document does not constitute invest-
ment advice or a recommendation or an offer or solicitation and is not the basis for any contract to purchase or sell any se-
curity or other instrument, or for DWS to enter into or arrange any type of transaction as a consequence of any information 
contained herein. The information contained in this document is based on material we believe to be reliable; however, we do 
not represent that it is accurate, current, complete, or error free. Assumptions, estimates and opinions contained in this doc-
ument constitute our judgment as of the date of the document and are subject to change without notice. Past performance is 
not a guarantee of future results. Any forecasts provided herein are based upon our opinion of the market as at this date 
and are subject to change, dependent on future changes in the market. Any prediction, projection or forecast on the econ-
omy, stock market, bond market or the economic trends of the markets is not necessarily indicative of the future or likely 
performance. Investments are subject to risks, including possible loss of principal amount invested. 
 
When making an investment decision, potential investors should rely solely on the final documentation relating to the invest-
ment or service and not the information contained herein. The investments or services mentioned herein may not be appro-
priate for all investors and before entering into any transaction you should take steps to ensure that you fully understand the 
transaction and have made an independent assessment of the appropriateness of the transaction in the light of your own 
objectives and circumstances, including the possible risks and benefits of entering into such transaction. For general infor-
mation regarding the nature and risks of the proposed transaction and types of financial instruments please go to 
https://www.db.com/company/en/risk-disclosures.htm. You should also consider seeking advice from your own advisers in 
making this assessment. If you decide to enter into a transaction with us you do so in reliance on your own judgment.  
Any opinions expressed herein may differ from the opinions expressed by other DWS departments including DWS Re-
search. DWS may engage in transactions in a manner inconsistent with the views discussed herein. DWS trades or may 
trade as principal in the instruments (or related derivatives), and may have proprietary positions in the instruments (or re-
lated derivatives) discussed herein. DWS may make a market in the instruments (or related derivatives) discussed herein. 
Sales and Trading personnel are compensated in part based on the volume of transactions effected by them. The distribu-
tion of this document and availability of these products and services in certain jurisdictions may be restricted by law. You 
may not distribute this document, in whole or in part, without our express written permission. 
 
DWS SPECIFICALLY DISCLAIMS ALL LIABILITY FOR ANY DIRECT, INDIRECT, CONSEQUENTIAL OR OTHER 
LOSSES OR DAMAGES INCLUDING LOSS OF PROFITS INCURRED BY YOU OR ANY THIRD PARTY THAT MAY 
ARISE FROM ANY RELIANCE ON THIS DOCUMENT OR FOR THE RELIABILITY, ACCURACY, COM-PLETENESS OR 
TIMELINESS THEREOF. 
 
Any reference to “DWS”, “Deutsche Asset Management” or “Deutsche AM” shall, unless otherwise required by the context, 
be understood as a reference to asset management activities conducted by DWS Group GmbH & Co. KGaA and/or any of 
its affiliates. Clients will be provided DWS products or services by one or more legal entities that will be identified to clients 
pursuant to the contracts, agreements, offering materials or other documentation relevant to such products or services. 
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DWS’s real estate investment business is part of the Alternatives platform. In the U.S., DWS relates to the asset manage-
ment activities of RREEF America L.L.C.; in Germany: DWS Grundbesitz GmbH, DWS Real Estate GmbH, and DWS Alter-
natives GmbH ; in Japan: Deutsche Securities Inc. (For DSI, financial advisory (not investment advisory) and distribution 
services only); in Hong Kong: Deutsche Bank Aktiengesellschaft, Hong Kong Branch (for direct real estate business), and 
Deutsche Asset Management (Hong Kong) Limited (for real estate securities business); in Singapore: Deutsche Asset Man-
agement (Asia) Limited (Company Reg. No. 198701485N); in the United Kingdom: Deutsche Alternative Asset Management 
(UK) Limited, Deutsche Alternative Asset Management (Global) Limited and Deutsche Asset Management (UK) Limited; 
and in Denmark, Finland, Norway and Sweden: Deutsche Bank AG; in Australia: Deutsche Investments Australia Limited 
(ABN 52 074 599 401) an Australian financial services license holder. 
 
For investors in Nordics: Deutsche Bank AG is authorized under German banking law (competent authority: European Cen-
tral Bank and the BaFin, Germany’s Federal Financial Supervisory Authority. Deutsche Bank Branches operates within the 
EEA on the back of the legal entity (Deutsche Bank AG) EU Passports within the European Economic Area (“EEA”). Refer-
ence is made to European Union Regulatory Background and Corporate and Regulatory Disclosures at 
https://www.db.com/company/en/risk-disclosures.htm . Details about the extent of our authorisation and regulation by BaFin 
are available from us on request." DBS is acting for and behalf of Deutsche Asset Management (UK) Ltd and if you decide 
to enter into a transaction with Deutsche Bank AG or one of its affiliates (“the principal”) will any and all contractual and 
commercial agreements be as entered into with that principal. This presentation is for information purposes only and is not 
intended to be an offer or an advice or recommendation or solicitation, or the basis for any contract to purchase or sell any 
security, or other instrument, or for Deutsche Bank to enter into or arrange any type of transaction as a consequence of any 
information contained herein. It has been prepared without consideration of the investment needs, objectives or financial 
circumstances of any investor. This document is not intended for and should not be relied upon by a retail client. This mate-
rial has been deemed falling under the MIFID definition of marketing material as not presented as an objective or independ-
ent piece of research in accordance with Article 24 section 1.a (Article 19.2 in directive 2014/65/EU) of implementation di-
rective 2014/65/EU as enacted into Swedish laws and regulations, inter alia Värdepappersmarknadslagen (2007:528), La-
gen (1991:980) om handel med fi-nansiella instrument and Chapter 11, Sections 8-9, of regulation FFFS 2007:16, as 
amended. The views set out in this presentation are those of the author and may not necessarily reflect the views of any 
other persons or division within Deutsche Bank, including the Sales and Trading functions of the Corporate and Investment 
Bank: services provided by the Sales and Trading functions of the Corporate and Investment Bank are purely on a non-ad-
vised, execution-only basis. 
 
For Investors in Belgium: The information contained herein is only intended for and must only be distributed to institutional 
and/or professional investors (as defined in the Belgian law of 2 August 2002 on the supervision of the financial sector and 
the financial services). In reviewing this presentation you confirm that you are such an institutional or professional investor. 
When making an investment decision, potential investors should rely solely on the final documentation (including the pro-
spectus) relating to the investment or service and not the information contained herein. The investments or services men-
tioned herein may not be adequate or appropriate for all investors and before entering into any transaction you should take 
steps to ensure that you fully understand the transaction and have made an independent assessment of the suitability or 
appropriateness of the transaction in the light of your own objectives and circumstances, including the possible risks and 
benefits of entering into such transaction. You should also consider seeking advice from your own advisers in making this 
assessment. If you decide to enter into a transaction with us you do so in reliance on your own judgment. 
 
For investors in Bermuda: This is not an offering of securities or interests in any product. Such securities may be offered or 
sold in Bermuda only in compliance with the provisions of the Investment Business Act of 2003 of Bermuda which regulates 
the sale of securities in Bermuda. Additionally, non-Bermudian persons (including companies) may not carry on or engage 
in any trade or business in Bermuda unless such persons are permitted to do so under applicable Bermuda legislation. 
 
 
© 2018 DWS Group GmbH & Co. KGaA. All rights reserved. I-062538-1 (11/2018) 
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